
Launch to Elite | Week Five Assignment + Notes  
 
Check List (Do it NOW):  

1. Watch the Video  
2. Connect with your Accountability partner by 10am everyday and tell them what you are 

going to get done today, and then let them know if you did by 6pm. 
3. Book time in your calendar to complete the homework.  

 
HOMEWORK (Follow Up): 

1. Continue practicing sharing your why + using your oils in your daily routine.  
2. Do the check in, offer gratitude, and add value system with all your current customers. 
3. Put a “support customers” time block in your calendar at the beginning of each month.  

 
 

 
SUPPORT NOTES:  
The main thing: consistency with sending one thing that’s valuable to them per month. 
Consistency with supportive 201 classes. 
 
People won’t use it if we don’t show them how..  
 
Creating community within your customer base. 
“People don’t want to buy things, they buy solutions + connection”  
 
Incentives.. 60 days you get 20%  
 
Some network marketing people are sleazy.. you’re a transaction, when you do not have a 
lifestyle overview.. you are being a transactional, sleazy person. 
If you don’t want to be that person... and really help them.. and really serve them.. then you 
have to be the person that actually gets them set up. 
Habit change requires stickiness.. so jump on their excitement ASAP. 
You want to build the pipeline.. that requires work. So invest the time..  
Most networking marketers only reach out during promotions or when they need something.. 
don’t be that person, be consistent and compassionate with your touching base.  
 
 
“Go the extra mile always”  
It is a lot of effort up front...  
 
Meet them where they’re at.. 
Communicate with them how they want to be communicated with. Ask, "What is the way you 
communicate best?"  
 



The Steps of True Support:  
1. Check in  
2. Offer gratitude  
3. Provide value..  

 
After 6 months of being dōTERRA customer.. or more.. but ideally you do this after 6 months of 
no communication.. 
“Hey i just wanted to reach out and check with you. Thank you for trusting me with your holistic 
health journey... Would you mind grabbing the products you haven’t used yet and sending a 
picture to me and I’ll send you recipes and ideas on how to use them.”  
 
Lifestyle overview: 
Making roller bottles 
Open it with asking intentional question and continue building rapport. 
They will tell you what they’re going through.. and then you can make more powerful 
recommendations. 
“You just told me all these things you’re going through? How are you handling it?”  
 
 


